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The Neighborhood Technology People.

Developer Benefits

Increase Project Efficiency and Revenue

BroadStar understands that time without essential utilities can interfere with a project’s profitability. BroadStar’s commitment to the de-
veloper begins with guaranteeing your site trailer will be fully serviced with power, phone and broadband the day it arrives.

One Point of Contact: Save Time and Reduce Costs

With BroadStar, you only have to make one phone call to get the answers you'’re
looking for. No more juggling schedules for multiple service providers, contractors
and vendors. A single dedicated BroadStar representative will work with you from
technology planning and engineering through all stages of construction.

‘ ‘ Technology will be a premier component
in 21st century communities. Before
BroadStar, nearly 20% of our qualified
leads chose competing properties be-
cause they had broadband access and
we didn't. In a master-planned commu-
nity, people are buying your concept, but
they’re also buying an upgrade from the
everyday life they had before. , ’

Avoid Delays and Sell Homes Quicker
BroadStar’s FirstLight Service guarantees that your model home will be fully active the
day it's ready to show. We'll even set up a home technology showcase for prospective
customers. BroadStar’s FirstLight Service extends throughout the various stages of
construction on a home-by-home basis, allowing you to have flip-of-the-switch
control with no costly downtime. Division President,

D.R. Horton, Inc.
Additional Savings and Long-Term Revenue
Developers working with BroadStar can gain additional savings through technology subsidies and right of entry fees. Awarded on a
case-by-case basis, these benefits can increase the net operating income of your property and reduce future maintenance costs. Devel-
opers receive a revenue share over the length of the BroadStar service contract, and can also extend their profit model by
investing in the project’s last-mile infrastructure.

Development Benefits mf; ® TwCable BELLSOUTH DIRECTV
Competitive Position Analysis and Technology Plan * X X X
Single Contact for Construction * X X X
Single Contact for Property Management * X X X
Engineering and Specs for all Low Voltage Systems * partial partial partial
Design and Installation of Technical Amenities * X X X
Structured Wiring Design / Installation Services * partial partial partial
Resident Submetering Billing * X X X

Fire and Security Monitoring, CCTV * partial X X
Compliance Certification Monitoring and Testing * X X X
Resident Surveys and Market Research ) ¢ X X X
Community Announcments and Promotional Events * X X X
Co-marketing Opportunities * X X X
Additional Financial Incentives m‘;r ® TWCable BELLSOUTH DIRECTV
Revenue Share * X X X ‘

Technology Subsidies ) ¢ X X X ‘




